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It’s a challenging economic environment for Americans approaching retirement. Uncertainty due to the COVID-19
pandemic sent shock waves through the stock and bond markets earlier in the year. While the unemployment rate
dropped to 11.1% in June, the jobless rate and the number of unemployed are up by 7.6% since February, 2020.1
Even though the S&P 500® stock index rose significantly since the end of March, bear markets often feature
occasional rallies.2 Only time will tell if this is the beginning of a new bull market — or not.
Compounding this is risk of loss of principal for risk-averse investors, including those nearing retirement. And interest
rates continue to be historically low, impacting CD yields and interest on traditional savings and money market
accounts.

The hidden risk of market exposure
Just as COVID-19 caught everyone by surprise — creating instability, double-digit unemployment and uncertainty
about the financial future, sequence of returns risk is an unforeseen challenge. It occurs due to exposure to negative
market returns during the early years of your retirement.
If you retire in a down market, and the market continues to be in negative territory for a number of years, as you
begin taking regular withdrawals — essentially selling assets to provide income — your portfolio may not last as long
as you anticipated. Even if you stop taking withdrawals at some point, your portfolio may not have time to recover
from market losses.3

Take control of what you can control
Despite uncertainty, there are some things you can
manage. Start by talking with your insurance and
financial professionals, who can help you make the
transition from earning income to taking retirement
income. Here are some things to discuss:
• How long should your retirement income last?
It depends. If longevity runs in your family, you
may need to plan for 20 or more years of
retirement income. In fact, the life expectancy of the
average American is 78.6 years.4 Based on this, an
average American who retires at age 66 would need
12.6 years of income to support their lifestyle. Rather than guess, ask your insurance agent about products that
provide income options, including income that can last a lifetime.

• What sources of retirement income do you have? Consider what will be available to you, such as an employer
pension, your Social Security retirement benefits, rental income and your retirement savings. Your retirement planning
team can help you determine how much supplemental income you may need to support your retirement lifestyle.
• What’s your plan for care? As with any life decisions you make, it’s wise to have a plan and share it with those who
are close to you and those who may become part of your plan, if you expect assistance from your spouse or
children. So, it’s important to talk with an insurance professional who understands your wishes and can present
insurance and annuity products to help you meet your goals and protect your retirement savings.
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<Disclosure>
The S&P 500 Index is a product of S&P Dow Jones Indices LLC or its affiliates (“SPDJI”), and has been licensed for use
by Sagicor Life Insurance Company (Sagicor). Standard & Poor’s® and S&P® are registered trademarks of Standard &
Poor’s Financial Services LLC (“S&P”); Dow Jones® is a registered trademark of Dow Jones Trademark Holdings LLC
(“Dow Jones”); and these trademarks have been licensed for use by SPDJI and sublicensed for certain purposes by
Sagicor. Sagicor’s Product(s) are not sponsored, endorsed, sold or promoted by SPDJI, Dow Jones, S&P, their
respective affiliates, and none of such parties make any representation regarding the advisability of investing in such
product(s) nor do they have any liability for any errors, omissions, or interruptions of the S&P 500 Index.

Sagicor Life Insurance Company, home office Scottsdale, Arizona issues life insurance and annuities. Products not
available in all states and state variations may apply. Products have limitations and restrictions including surrender
charges.
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